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Item 7.01 Regulation FD Disclosure.

As previously announced, Zanite Acquisition Corp., a Delaware corporation (‘Zanite” or the “Company”), entered into a Business
Combination Agreement (the “Business Combination Agreement”) with Embraer S.A., a Brazilian corporation (sociedade anénima) (“Embraer”),
Embraer Aircraft Holding Inc., a Delaware corporation and a direct wholly-owned subsidiary of Embraer (“EAH”), and EVE UAM, LLC, a Delaware

limited liability company and a wholly-owned subsidiary of EAH (“Eve”).

Furnished as Exhibit 99.1 hereto is an updated investor presentation, dated April 2022, to be used by Zanite in meetings with certain of its
stockholders and other persons in connection with the proposed transactions contemplated by the Business Combination Agreement (the “Business
Combination”), to include the disclosure of certain GAAP measures and to provide an updated reconciliation ofion-GAAP to GAAP financial measures.

The information in this Item 7.01, including Exhibit 99.1, is furnished and shall not be deemed “filed” for purposes of Section 18 of the
Securities Exchange Act of 1934, as amended (the “Exchange Act™), or otherwise subject to liabilities under that section, and shall not be deemed to be
incorporated by reference into the filings of Zanite under the Securities Act or the Exchange Act, regardless of any general incorporation language in such
filings.

This Current Report on Form 8-K will not be deemed an admission as to the materiality of any information in this Item 7.01, including
Exhibit 99.1.

Important Information about the Business Combination and Where to Find It

In connection with the business combination, on December 30, 2021, Zanite has filed with the Securities and Exchange Commission (S8EC”) a
preliminary proxy statement (as amended by Amendment No. 1 to the preliminary proxy statement, filed on February 9, 2022, as further amended by
Amendment No. 2 to the preliminary proxy statement, filed on March 18, 2022) relating to the Business Combination. When available, Zanite will mail a
definitive proxy statement and other relevant documents to its stockholders. This Current Report on Form 8-K does not contain all the information that
should be considered concerning the proposed Business Combination and is not intended to form the basis of any investment decision or any other
decision in respect of the Business Combination. Zanite’s stockholders and other interested persons are advised to read the preliminary proxy statement
and the amendments thereto and the definitive proxy statement, when available, and documents incorporated by reference therein filed in connection with
Zanite’s solicitation of proxies for its special meeting of stockholders to be held to approve the Business Combination and other matters, as these materials
contain or will contain important information about Zanite, Eve and the Business Combination. When available, the definitive proxy statement and other
relevant materials for the Business Combination will be mailed to stockholders of Zanite as of a record date to be established for voting on the Business
Combination. Stockholders of Zanite may obtain copies of the preliminary proxy statement, the definitive proxy statement (when available) and other
documents that are filed or will be filed with the SEC or that are incorporated by reference therein, without charge, once available, at the SEC’s website
at www.sec.gov, or by directing a request to Zanite Acquisition Corp. at 25101 Chagrin Boulevard Suite 350, Cleveland, Ohio 44122, Attention: Steven H.
Rosen, or by calling (216) 292-0200.



This Current Report on Form 8-K is for informational purposes only and does not constitute an offer to sell or the solicitation of an offer to buy any
securities, or a solicitation of any vote or approval, nor shall there be any sale of securities in any jurisdiction in which such offer, solicitation or sale would
be unlawful prior to registration or qualification under the securities laws of any such jurisdiction. No offering of securities shall be made except by means
of a prospectus meeting the requirements of Section 10 of the Securities Act, or an applicable exemption from the registration requirements thereof.

Participants in the Solicitation

Zanite and its directors and executive officers may be deemed participants in the solicitation of proxies from Zanite’s stockholders with respect to
the proposed Business Combination. A list of the names of those directors and executive officers and a description of their interests in Zanite is contained
in Zanite’s Amendment No. 2 to the preliminary proxy statement filed with the SEC on March 18, 2022, and is available free of charge at the SEC’s web
site at www.sec.gov, or by directing a request to Zanite Acquisition Corp. at 25101 Chagrin Boulevard Suite 350, Cleveland, Ohio 44122, Attention:
Steven H. Rosen, or by calling (216) 292-0200.

Eve, Embraer, EAH and their respective directors and executive officers may also be deemed to be participants in the solicitation of proxies from
the stockholders of Zanite in connection with the proposed Business Combination.

Additional information regarding the persons who may, under SEC rules, be deemed participants in the solicitation of Zanite’s stockholders in
connection with the proposed Business Combination, including a description of their direct and indirect interests, by security holdings or otherwise, which
may be different than those of Zanite stockholders generally, may be obtained by reading Zanite’s preliminary proxy statement for the proposed Business
Combination and, when it is filed with the SEC, the definitive proxy statement and any other relevant documents that are filed or will be filed with the SEC
relating to the proposed Business Combination. Stockholders, potential investors and other interested persons should read the preliminary proxy statement
carefully and, when it becomes available, the definitive proxy statement and any other relevant documents that are filed or will be filed with the SEC
relating to the proposed business combination before making any voting or investment decisions. These documents can be obtained free of charge from the
sources indicated above.

Forward-Looking Statements

This Form 8-K includes “forward-looking statements” within the meaning of the “safe harbor” provisions of the United States Private Securities
Litigation Reform Act of 1995. Forward-looking statements may be identified by the use of words such as “estimate,” “plan,” “project,” “forecast,”
“intend,” “will,” “expect,” “anticipate,” “believe,” “seek,” “target”, “may”, “intend”, “predict”, “should”, “would”, “predict”, “potential”, “seem”,
“future”, “outlook” or other similar expressions (or negative versions of such words or expressions) that predict or indicate future events or trends or that
are not statements of historical matters. These forward-looking statements include, but are not limited to, statements regarding Zanite’s, Eve’s, Embraer’s
and EAH’s expectations with respect to future performance and anticipated financial impacts of the business combination, the satisfaction of the closing
conditions to the business combination and the PIPE Investment, the level of redemptions by Zanite’s public stockholders, the timing of the completion of
the Business Combination and the use of the cash proceeds therefrom. These statements are based on various assumptions, whether or not identified
herein, and on the current expectations of Zanite’s, Eve’s, Embraer’s and EAH’s management and are not predictions of actual performance. These
forward-looking statements are provided for illustrative
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purposes only and are not intended to serve as, and must not be relied on by any investor as, a guarantee, an assurance, a prediction or a definitive
statement of fact or probability. Actual events and circumstances are difficult or impossible to predict and may differ from assumptions, and such
differences may be material. Many actual events and circumstances are beyond the control of Zanite, Eve, Embraer and EAH.

These forward-looking statements are subject to a number of risks and uncertainties, including: (i) changes in domestic and foreign business,
market, financial, political and legal conditions; (ii) the inability of the parties to successfully or timely consummate the proposed Business Combination,
including the risk that any required regulatory approvals are not obtained, are delayed or are subject to unanticipated conditions that could adversely affect
the combined company or the expected benefits of the proposed Business Combination or that the approval of the stockholders of Zanite or Eve is not
obtained and or that the proposed Business Combination and the private placement of common stock are not able to concurrently close; (iii) failure to
realize the anticipated benefits of the proposed business combination; (iv) risks relating to the uncertainty of the projected financial information with
respect to Eve; (v) the outcome of any legal proceedings that may be instituted against Zanite, Embraer, EAH and/or Eve following the announcement of
the business combination agreement and the transactions contemplated therein; (vi) future global, regional or local economic and market conditions;

(vii) the development, effects and enforcement of laws and regulations; (viii) Eve’s ability to grow and manage future growth , maintain relationships with
customers and suppliers and retain its key employees; (ix) Eve’s ability to develop new products and solutions, bring them to market in a timely manner,
and make enhancements to its platform; (x) the effects of competition on Eve’s future business; (xi) the amount of redemption requests made by Zanite’s
public stockholders; (xii) the ability of Zanite or the combined company to issue equity or equity-linked securities in connection with the proposed
Business Combination or in the future; (xiii) the outcome of any potential litigation, government and regulatory proceedings, investigations and inquiries;
(xiv) the risk that the proposed business combination disrupts current plans and operations as a result of the announcement and consummation, (xv) costs
related to the Business Combination, (xvi) the impact of the global COVID-19 pandemic and (xvii) those factors discussed in Zanite’s Amendment No. 2
to the preliminary proxy statement filed with the SEC on March 18, 2022 under the heading “Risk Factors,” and other documents of Zanite filed, or to be
filed, with the SEC. If any of these risks materialize or our assumptions prove incorrect, actual results could differ materially from the results implied by
these forward-looking statements. There may be additional risks that neither Eve nor Zanite presently know or that Eve and Zanite currently believe are
immaterial that could also cause actual results to differ from those contained in the forward-looking statements. In addition, forward-looking statements
reflect Eve’s and Zanite’s expectations, plans or forecasts of future events and views as of the date of this Form 8-K. Eve and Zanite anticipate that
subsequent events and developments will cause Eve’s and Zanite’s assessments to change. However, while Eve and Zanite may elect to update

these forward-looking statements at some point in the future, Eve and Zanite specifically disclaim any obligation to do so. These forward-looking
statements should not be relied upon as representing Eve’s and Zanite’s assessments as of any date subsequent to the date of this Current Report on

Form 8-K. Accordingly, undue reliance should not be placed upon the forward-looking statements.

Item 9.01 Financial Statements and Exhibits.

(d)  Exhibits

Exhibit No. Description
99.1 Investor Presentation, dated April 2022.

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)



SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

ZANITE ACQUISITION CORP.

Dated: April 6, 2022 By: /s/ Steven H. Rosen

Name: Steven H. Rosen
Title: Co-Chief Executive Officer
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Strategic Backing from an Aviation Leader

Carve-Out Rationale

Enhance Eve's agility, focus
and independent decision-
making

Provide Eve with the flexibility
to pursue new business

models and partnerships

Access new pools of capital

Support for Eve

Contribution of all UAM-related employees sets and IP

Contractual commitment to provide support including:
* Royalty free license to Embraer background IP
* Type certification support
* Use of global infrastructure
» Access to 5,000 skilled employees

Long-term partnership:
Rolling 100% of equity in Eve
5185M investment in the PIPE
Majority ownership post-close
Two board seats (2
Three year lockup on rollover share

xoe engineering, ceriificat



v Global support and distribution

Conducted extensive due diligence

Long-term partnership:
»  $25M investment in the PIPE
+ Up to 200 Eve vehicles ordered by
Halo, an affiliate of Zanite's
sponsor (1
*  One board seat
Three year lockup on sponsor




Investment Highlights

Addressing a Massive Global TAM
Pure play focus on a $0.76T revenue
opportunity 2025E — 2040E (!

Strategic Support from Embraer
Aviation leader with 30+ aircraft models
certified and produced ave ears

Attractive Business Fundamentals

Scalable and Sustainable Solution
Most practical eVTOL design, capital efficient
fleet operations model and carbon neutrality

Significant Execution Advantages

Powerful Partner Network

; with dozens of leading
partners across the UAM ecosystemn (2

Highly Experienced Team

Senior leadership team and board with
proven aviation credentials

Significant Revenue Visibility
Order pipeline of $5.58 for 1,825 vehicles
to 19 launch customers %




2. HIGHLY SCALABEE-UAM SOLUTION




Highly Scalable UAM Solution

0

EVTOL DESIGN AND SERVICE AND FLEET URBAN AIR TRAFFIC
PRODUCTION SUPPORT OPERATIONS MANAGEMENT

plying the know
igning Brazil
simplest certification path : safe




Vehicle Design Optimized for Urban Mobility

Flexible Seating Capacity
4p ngers at entry into service
Up to 6 in autonomous mode (1)

High Utilization Rate

Designed for thousands of flight cycles
per year with industry-leading reliability

Lift + Cruise Design

Most practical design cheice for
efficiency and certifiability

Tailored for Urban Mobility
100 km (60 mile) range at EIS
Addresses 99% of UAM m

and metropolitan areas @

Leading Cost Efficiency
Over BX lower cost-per-seat t

n helicopter
and best-in-class for eWTOL

Community Friendly
Approximately 90% lower noi

footprint
compared to eguivalent heli

pters 4




Simple design

High reliability
Straightforward to certify
Quiet in cruise mode
Low battery drain

Simple maintenance

=\/=

CECTR R T T

High speed
Long range

Complex design
Lower reliability
Challenging to certify

Efficient cruising
Long range

Energy intensive hover
Take-off noise level

High battery drain

Multi-Rotor

Efficient takeoff and landing
Simplest to certify

Less efficient cruising
Slower speeds

Very short range

High battery drain




Blend of Proven Technology and New Innovations

Blade position control for
minimum drag during cruise

Patented eight counter- — Highest certification
rotating rotor configuration, : — standards for safety-critical
provides ample redundancy - software

: a0l : Distributed high voltage
Bespoke inceptors, optimizing e : k! architecture for increased
the man-machine interface ¥ y safety and simple certification

5th generation closed Universal cabin with enhanced
loop fly-by-wire system accessibility features




Timeline to Achieve Entry Into Service

2017 - 2020 2021 - 2022 2023 - 2024 2025 - 2026

Market Analysis | Initial Concept and Trade Studies | Mock-Ups | Flight Simulator

| v 4

Subzcale Testing | Full-Scale PoCs | Concept of Operatio

Final Praduct Concept
¥ =4
Type Certification Campaign
L J 4 ¥
Final Design
i L ¥
Ground and Flight Test Campaigns

|
:1u|'ing Facil | Imvitiad F'rth:jutli(:-ﬂ
Prep Ops
Proven Development Approach Proven Certification Approach

by Embraer over 50+ years, enabling = Engaging with ANAC in Brazil as the primary certifi
bilateral agreement with the FAA and f




Scalable Approach to Global Fleet Operations

oy

3“ : Eve plans to build out its fleet operations
- business in collaboration with partners

Eve will not own aircraft, but will instead
establish joint operations and grow
partner-by-partner

Benefits to Eve:
v Maximize capital efficiency
¥ Accelerate time-to-market
v Leverage partner capabilities
v" Share revenues and risks

Eve has signed MOUs and LOIs with 19
operating partn

« .6 fixed wing-operators

=9 helicopter operatars

« 4 ride sharing platform providers




Flavia Ciaccia
Head of Services Head of User
‘and Fleet Operations Experience

Post-Closing Directors Agreed To Date




3. STRATEGIC SUPPORT FROM EMBRAER




Heritage of Aviation Leadership

For 50+ years, Embraer has
established itself as a leader in
a number of aviation categories

#1 share of commercial jets with up to 150 seats
200 commercial airline customers in 75 countries
#1 selling executive jet in the industry

940 executive jet customers in 65 countries
4,350 aircraft currently in operation







Leveraging World-Class Capabilities of Embraer

EE L R

q Significant cost advantage over startups

Service agreements with Embraer will provide Eve with vast resources at favorable rates (')
Contribution of UAM IP and a royalty-free license to Embraer’s background IP

5,000 Embraer employees will be available to support Eve on a first priority basis (2
Includes 1,600 named engineers with world-class design and aeronautical expertise
As-a-service model allows Eve to efficiently flex-up and flex-down resource utilization

Eve benefits from Embraer’'s infrastructure and cost-competitive production capabilities



Global Presence with Local Support

Eve is uniguely suited to support its customers by leveraging Embraer’s worldwide infrastructure

1 0 Embraer
Service Centers
80 Countries 66 Third-Party
Service Centers

2 4 Warehouses 7 F[ig ht
Simulators

Pilot Training
Centers

. MBStEr SErvites AQreament evered ino betwesn Eve and Embraer provides E ification manufaciuring and caher




4. POWERFUL PARTNER NETWORK




Building a Global Partner Ecosystem

S+ HELISUL

AW ACRD

Ride Sharing Platform
= sLape ASCENT




Airline Partnership

SkyWest operates a fleet of over 450 aircraft connecting passengers
to over 230 destinations throughout North America

Operates regional jets (including Embraer jets) for major US carriers

Partnership with Eve: (1)

+ 100 eVTOL launch order

+ Potential collaboration for aircraft operations
+ Strategic investor in the PIPE




Airline Partnership

Republic Airways operates a fleet of more than 200 aircraft serving 100 cities in
the US, Canada, the Caribbean and Central America

Operates regional jets (including Embraer jets) for major US carriers

Partnership with Eve: (1)

+ Upto 200 eVTOL launch order (2}

+ Potential collaboration for aircraft operations
- Strategic investor in the PIPE o

Pittsburgh | shington DC




Selected Helicopter
Partnerships

Avantto operates aircraft and helicopters, completing more than
6,000 flights per year with over 450 active customers

Partnership with Eve: (1)
« 100 eVTOL launch order
+ Paotential collaboration for aircraft operations

Halo provides bespoke helicopter and private urban air mobility
travel services in the US and UK

Formed through the combination of Halo Aviation and

ited Aircraft Group in May 2021

Partnership with Eve: (1 (2

Up to 200 eVTOL launch order 2

Paotential collaboration for aircraft operations
« Vehicles expected to operate in the US and UK




Lessor Partnerships

Falko is a specialist aircraft operating leasing, asset management
and aircraft services company focused on the regional aircraft
sector. It is currently the world's third largest lessor of regional
aircraft by value and aircraft numbers with offices in the UK, Ireland
and Singapore.

Partnership with Eve (1)

= 200 eVTOL launch order

= Potential collaboration to develop a network of eNTOL operators
+ Strategic investor in the PIPE

Azorra is a full-service aircraft leasing platform with a clean
balance sheet focusing on regional, crossover and small
narrowbody aircraft. Azorra's team has a 25+ year track record
and has owned and managed more than 275 aircraft in over 70
countries

Partnership with Eve ('}

+ Upto 200 eVTOL launch order @

« Potential collaboration to develop a network of eVTOL operators
+ Strategic investor in the PIPE




Defense Partnership

BAE Systems is a global leader in defense technology
spanning air, maritime, land and cyber domains

Significant scale with 89,600 employees in 40 countries
and annual revenue of $26B

Partnership with Eve and Embraer (1)
+ Global defense collaboration
+ Strategic investor in the PIPE

Leading Defense Franchises

Electronic Warfare | Cyber | Combat Air
Combat Ships | Combat Vehicles | Cyber
Undersea Warfare | Multi-Domain Capabilities

Y "‘1"_‘-
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5 COI\/IPELLING INVESTMENT OPPORTUNITY
















Embraer / Eve
Rollover | 75.7%




1,825 300 Not Applicable
e 19 1 Not Applicable |
; 2017 208 2009
Lift + Cruize Tilt Rotor Tilt Rator E
Partner-by-Partner City-by-Gity City-by-City c
[ ] L » '
[ ] { i ] -
Embraer None MNone
‘Acciona Azorra, BAE, United Airlines, Toyota, Intel Capital,
£ [ R e e




Positioned to be the Premier Player in UAM

“ Transformational $0.76T Market Opportunity v $5.5B Pipeline Driven by Best-in-Class Partners
v Efficient and Certifiable Vehicle Design v Experienced Executive Team and Board
" Proven Certification / Production Track-Record v _High-Growth, Capital’Efficient Business:Model

" Worldwide Sales and Support Network v Attractive Valuation Entry Point
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89% of Consumers Would Frequently Utilize

Strong Consumer Demand UAM Transportation
for Urban Air Mobility "

Once a Year Nﬁ Almost Every Day

How often
would you fly?

y

14K+ Sur\ra« respafises
ffom 30+ couf] | .

Interviews with®

Every Month  48% 28% At Least Once

a Week

2 0 0+ Potential passengers !
i 7 83% of Consumers Would Pay a Premium
and COIT'II"HUHIU members for UAM Transportation

Wouldn't Pay a Premium ~10‘16 More than 2x a Taxi

How much would

you pay to save 29% 2xaTaxi
commute time?

Interviews with pilots,

5 0 + operators and air traffic

controller

1.5xaTax 44%

ar
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Network Scales Rapidly and Saves Passengers Time

O

Q Miami Network Forecast ()
32 vertiports
88 routes

South Beach to Miami Airport
Car; 45 minutes = 1.5 hours (2
eVTOL: 7 minutes




“Rgyvironmentally Friendly Aviation

E4s B BB AR

;

100%
electric
vehicle

>

L

ZERO
local
carbon
emissions

o
FULL
LIFE-CYCLE
design
approach

—-

UP to 80%
CO, emission
reduction
versus cars (1)

CARBON
NEUTRALITY
achievable with
minimum cost







Cabin Experience Dr'i.\-fen

Co-Created

Eve engaged with future
passengers to create the ideal
cabin experience

Inclusive

Welcamingto all passergers
based on lifestyle, age, culture
and-accessibility needs

Optimized

Efficient design for aptimal
cabin space, vet eight
and passenge

by Humdn-Centered Design




Comprehensive Service and Support

Eve plans to provide eVTOL services
leveraging Embraer’'s top-ranked product
support capabilities (V)

Material Maintenance
Services Services
Technical Flight Operations
Services and Training

Data Services

-
Ground | |
Handling II | |

" Vital element to scale UAM services

“ Key selling point for eWTOL customers

" Provides a predictable revenue stream

“ Leverages Embraer’s global network

“ Agnostic approach (Eve and third parties)




Urban Air Traffic Management

Vital Need for Urban Air Traffic Management (UATM)
Conventional voice-based air traffic control ( ) cannot scale to handle the
projected volume of fligh

Eve Advantage
UATM software platform is being developed in partnership with Embraer -
developer of the ATC system in Brazil

Market Validation
Eve is validating its UATM approach through CONOPS collaborations with
stakeholders in Brazil, London and Australia ('

Strategic Portfolio Element
Enables Eve to engage with customers, communities and requlatory agencies
at a strategic level, while creating a high margin and recurring revenue source




Fostering Development of UAM Operations Globally

Eve is developing and testing a Concept of Operations (CONOPS) in selected cities to help define the airspace design,
procedures and infrastructure for safely integrating eVTOL operations into low altitude urban airspace

CONOPS leadership allows Eve to engage early with regulatory agencies and other key stakeholders to optimize Eve's vehicle
design and foster UAM market development by defining the rules and regulations that do not exist today

Initial CONOPS locations and collaborators: : S

e

T 3 = T
. Rio de Janeiro, Brazil . Bondop, UK™ 5+ == Melbourne, Australia Miami, Florida ¥ Ll

"

Skyports [Universal - Atech{Wertical Airservices skyports | L3Harris

Rio Gale&o | ABAG | Flapper Volocopter | Skyports munity Air Mobility
EDP | Beacon | H I Londen City Airport Initiative
Atech | ANAC | DECE; NATS | Heathrow
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Risk Factors
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Factors (cont.
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Risk Factors (cont.
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